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PRICE
PRICING YOUR HOME FOR A SUCCESSFUL SALE
Factors that influence the market value:
•Supply & Demand.
•Economic Conditions.
•Asking & Selling Prices of Competing Homes.
•Your Home’s Condition.
•Buyer’s perception of Your Home.
Factors with Little or No Influence on Market
Value:
•The Price The Seller Paid For The House.
•The Seller’s Expected Net Proceeds.
•The Amount Spent on Improvements.

Pricing your home accurately is the most effective
way to ensure a successful sale. Allow me to
repeat that - pricing your home accurately is the
most effective way to ensure a successful sale.
No amount of marketing can sell an overpriced
home.
Many sellers are tempted to list their home with
the agent who quotes the highest price.
Please keep in mind, the agent doesn’t set the
price, the seller doesn’t set the price – the market
will set the price, or value, for your home.

Home Inspection

CONDITION
Discovering and repairing problems early in the marketing process places you in
control, eliminating the stress of making repairs on the buyer’s schedule. Having your
house in move-in condition also helps you avoid delays to closing and demonstrates
to buyers, agents and the buyers home inspector that your house has been very well
maintained. We want buyers to focus on how they would live in your home – not
what they would have to repair.
Additionally, your house will stand out from the competition as a better value and
command a higher price.
I will also recommend a choice of trustworthy, professional contractors to address
any repairs that are needed. The extent that these repairs are made will directly affect
your listing price. You have the ability to command a higher asking price, and
substantiate it, when your home is in top condition.
In a Mauritz Research poll 63% of buyers responded that they would pay more for
a house that is move-in-ready.

Home Staging

CONDITION
You will only get one opportunity to make a positive first impression with potential
buyers. Well staged homes look better, photograph better, show better and sell faster
than non-staged homes.
Home staging is not decorating. Decorating appeals to the person living in the home;
staging is positioning the home to appeal to the psychological needs of buyers by
creating a series of impressions that build an emotional connection to help buyers
imagine living in the home. An AOL Money & Finance poll revealed that 87% of
respondents said home presentation makes the difference in most sales.
Also, while many agents overlook the presentation of your home and push for price
reductions, the problems, whether perceived or real, still exist.

A home that may lack useable yard for children to play may be overcome by redesigning the landscaping.
If the price were reduced equivalent to the $ spent on landscaping the problem is not resolved.
Money spent up front can bring results in the end.

Home Warranty

CONDITION

You may want to consider a Home Warranty. You may increase buyer
confidence in your home and set it apart from the competition.
Many of the Home Warranty companies include seller coverage during
the course of selling your home. Appliances both large such as
furnace and air, or small such as dishwashers and refrigerators tend to
break-down at the worst possible time, having a Home Warranty
ordered when your home is listed gives you the peace of mind that if
they do break-down while selling your home, you have coverage.

HOW HOMES
SELL
UNDERSTANDING HOW BUYERS
EVALUATE HOMES
The marketing I will do to promote your home has only one purpose to increase awareness among potential buyers leading to in-person showings.
Once buyers reach your front door, the job of marketing is over.
Your home must now compete with other homes in two areas – Features and Price.
If your homes has more features that appeal to buyers – or your home is priced lower than comparable homes – your home will stand out as the
better value.
Conversely, if your home lacks the features that potential buyers desire, your only option is to compete on price.
To be effective, your home should stand out as one of the top two or three best values in your immediate market place.

LET’S TEAM UP

Reaching a successful goal is built around team work.
Speedie Realty embraces teamwork. If you contract Speedie
Realty, you as the home-owner, and Katrina Speedie as your
Realtor, both will be working toward the same goal – to find
a buyer and successfully close on the sale of your home.

ABOUT KATRINA
Katrina Speedie has been a widely respected member of the Greater Peoria Area
Real Estate Industry since 2007. After more than 110 successful sales, her track
record remains spotless, a record she attributes to always placing her client’s
interests ahead of her own, providing attentive one-on-one service and knowing
the contracts and procedures extremely well.
Katrina’s real estate career includes considerable experience in brokerages both
in the United States and Australia.
Katrina commenced her real estate career in 2007 under the banner of another
brokerage. In 2009, in one of the biggest down-turns of the real estate market,
Katrina started her own brokerage – Speedie Realty. Since 2009 Speedie Realty
has grown significantly each year to rise to a well respected business within the
Greater Peoria Area.
Katrina relocated from Australia to Peoria in 2001. Her experience in the Real
Estate Industry in Australia gives her an insight to think outside the box and
utilize various ideas within the industry that are often unique to the Peoria Area.

Welcome,
I realize that you have a choice when hiring an agent to help you with
the sale of your home and truly appreciate the opportunity to present
my proven approach and the results I’ve achieved for my clients.
As your agent, there are several services you can expect from me to
provide, including:
•Accurately pricing your home.
•Enhancing the perceived – and real – value of you home, enabling
you to command a higher asking price.
•Providing unmatched marketing including staging suggestions,
photography and custom property web sites.
•Securing a qualified buyer within your specified time frame.
•Helping you avoid the two main reasons sales fall apart – low
lender’s appraisals and problems with the home inspection.
Regardless of the price of your home, when you hire me as your
Realtor. both you – and your home – will be prepared for a successful
sale.
Warm regards,
Katrina Speedie
Managing Broker
Speedie Realty Inc.

Katrina’s average Days on
Market in 2015 is 43 days

Katrina’s average percent of original
price received in 2015 is 95.59%

MARKETING
MARKETING YOUR HOME FOR A SUCCESSFUL SALE
Your home is now priced accurately and looks great.
Let’s show it off!
The marketing of your home will reflect an established history of how
buyers search for, and purchase, homes.
•In 2014 profile of home buyers and sellers, approximately 92% of buyer
use the Internet during their home search.
•Approximately 90% of all home sales are co-brokered. This means there is
a listing agent who represents you, the seller and another agent who
represents the buyer of your home. As a result, marketing to Realtors is our
most productive activity.
•The most effective way to get the attention of productive agents and
buyers is through accurate price and great photography.

MARKETING
PHOTOGRAPHY

With 92% of buyers using the Internet to search for homes, photography is essential to any
comprehensive marketing plan.
More people will view your home online than will ever visit it personally. Getting, and holding,
their attention online with good quality photos is one way to increase the probability of an inperson showing.
In preparation for photographing your home remember less is more. While viewing a home inperson, items on counter-tops, coffee tables, bathroom vanities may look fine, but in
photographs these items tend to speak clutter, which in turn says my home lacks space. Remove
items that you will not be using in preparation for the best quality photographs, to attract both
buyers and agents alike.

MARKETING
INTERNET MARKETING

Your home will be promoted on
Realtor.com. The top real estate
web site in the nation.

MARKETING
INTERNET MARKETING

You home will be listed on more than 50
of the world’s leading real estate web
sites for unmatched exposure.
Here are just a few of the sites where
your home will be found.

MARKETING
INTERNET MARKETING
You home will be featured on our Speedie
Realty web site.
Your home is also directly accessible to other
Real Estate Companies via an Internet Data
Exchange (IDX). As a member of the Peoria
Area Association of Realtors your home will be
fed by IDX to other Real Estate companies that
subscribe to this service.
Additionally, all open houses are promoted on
Peoriaopenhouse.com increasing the open
exposure of your home.

MARKETING
SOCIAL MEDIA MARKETING
Your home will also be marketed
extensively on Facebook, the world’s
leading social media site.
I will market your home using several
proven approaches, including highlytargeted advertisements, photos and more.
Facebook represents an opportunity to
reach tens of thousands of local residents
on a site where they already spend a lot of
time.

MARKETING
INTERACTIVE MOBILE MARKETING
I will create a custom web site for your home that
can be accessed from any computer or smart
phone, replacing the need for paper flyers.
There are numerous advantages for you;
•Potential buyers are able to immediately access a
detailed description of your home, along with
beautiful photos. We can also make useful
documents available such as your Seller’s
Disclosure, Utility account summary and more.
•This technology is the flyer box that is never
empty. Nothing is more frustrating to potential
buyers – and sellers – than an empty flyer box!

SERVICE
WHAT ELSE YOU CAN EXPECT FROM ME
In addition to the services we’ve covered, you can expect me to provide the following:
• Attentive one-on-one service. The responsibility of managing the
sale of your home is never passed off to another agent or agent’s
assistant.
• I offer commitment. I commit to making myself available to
answer your questions, whether it is 9:00am to 5:00pm, evenings
or weekends. You will be able to reach me personally. If you
attempt to reach me and I am with another client, I will personally
get back to you within a quick and reasonable time-frame.
• Regular communications regarding every aspect of my efforts and
the results of those efforts as well as any changes in the market,
including new listings, price changes of competing homes, sales
and how we should re-position your property to remain
competitive.

SERVICE
WHAT ELSE YOU CAN EXPECT FROM ME
• I will share my knowledge and experience with you; explain
real estate terms, closing costs and procedures.
• I offer patience. No question will be considered too small or
bothersome. I want you to fully understand the process and
be confident in the work I will perform for you. Your
questions are welcomed.
• I will assist in the coordination of property inspections.
• I will personally accept delivery of and present to you; all
offers and counteroffers and assistant in the negotiation of
the offers and preparation of contracts.

SERVICE
WHAT ELSE YOU CAN EXPECT FROM ME

• I will recommend and give you choices of the right
professionals (home inspectors, title companies, septic
experts, home improvement contractors, lenders, appraisers,
real estate attorneys, water treatment companies, termite
inspectors, etc.).
• I will listen to your needs and develop a strategy which best
serves your interest.
• I will Attend the closing to ensure all contract provisions
have been met and that you are fully satisfied with the results
of your sale.

TESTIMONIALS
We had nothing but WONDERFUL experience dealing with
Katrina. We bought a house she had listed and she was the Realtor
for both parties. Then she sold our house and was totally
wonderful. She returned calls, emails, immediately. She even went
above and beyond when it came to the inspections. If we couldn't
be there, she made sure she was, and she took a lot of pressure off
us, just by helping out with things like that. She was always ready to
listen to our concerns and help us to understand the process of
buying and selling. I would recommend her in a heartbeat! Thank
you Katrina for all you did for us!…
Zillow review from Hopewell / Chillicothe Client

Katrina was our real estate agent when we sold our house in
Chillicothe, IL. She was very personable and was always available
for our questions or phone calls. We sold our home within six
weeks and during a very difficult time to sell homes in 2008. We
would highly recommend her to anyone desiring to have 1st class
help in selling or buying a home.…
Zillow review from Chillicothe Client

Katrina helped me sell my house and buy a new one. She couldn't possibly be more
responsive. Whether it's a little question or a big problem, she got our answers right
away. She knew every step of the process and helped us feel at ease with everything.
Our house sold in one month and we had an accepted offer on our new home the
next day. She made the whole experience really great!…
Zillow review from Peoria / Germantown Hills Client

Katrina is very helpful and working very hard to help us find a home. She has been very
willing to take us to look at multiple homes and is helping to find us a bank to get us
financing. Katrina is very professional and quick to respond. I am very glad that we
decided to call Katrina and will recommend her to anyone who is looking to buy or sell
a house. She is very helpful with finding a home that meets your criteria. She is always
available and was even willing to help while she was gone on vacation. Even over the
course of the five months that we looked while trying to get my credit sorted out she
was always willing to show us homes even though we hadn't been pre approved for a
loan. She then helped me to find a lender who was very helpful as well. If you are
looking to buy our sell a home, you will have a hard time finding anyone who is as nice
or will work as hard to help you as Katrina is.
Angie’s List review from Chillicothe Client.

TESTIMONIALS
CONTINUED
Katrina has been an absolutely outstanding realtor! My fiancée
and I were in the market to purchase our first home. The first
realtor we contacted was from a website that I was using to view
homes was not the most responsive because he also worked as a
builder and our schedules conflicted more often than not. By
contrast, Katrina was EXTREMELY informative from our first
conversation on the phone. Within a few hours she had set 5
appointments for us to view homes and even sent me an
itinerary and map of the homes we were going to view. The
viewings went well, and by our second round of home viewings
(another 5 or 6 homes the following day) she had a sense of
what we were looking for in a home, even if we didn't exactly
know for sure. This was our first home purchase, so we had a
TON of questions about every step of the process. Katrina was
incredibly kind an professional and walked us through every
single step. We viewed the home we eventually purchased on a
rainy Sunday. Katrina texted me in advance that we would be
taking our shoes on and off a lot because of the rain, so we
should wear shoes that were easy to take on and off. I was a bit
afraid to view the home we eventually purchased because the
price was a little outside of our budget, but Katrina assured us
that we should see the home. We fell in love with it! We were
even able to purchase the home on our budget! Now that we've
purchased the home, Katrina has remained in contact with me
to remind me of details like the timing of the home inspection,
termite inspection, etc. I would highly recommend Katrina to
anyone looking to purchase or sell a home. I don't plan on
moving or selling my home, but if I ever do, I will definitely use
Katrina as my realtor again.
Angie’s List review from Peoria Client

If not for Katrina Speedie, this sale of our house would not have happened. To make a long story short, when
the deal was about to fall through, Katrina went well beyond the call of duty and made it happen. We highly
recommend her.
When we first decided to sell our home, we interviewed several realtors. We got the sense that Katrina would
really work for and with us and would put OUR needs and wants first (rather than working for him/herself,
which had been my experience with some other real estate agents). Based on the market analysis she did,
Katrina listed our house for a price that we thought was about right and would net us the most we could
reasonably get for it. (By comparison, we got the sense that another agent was trying to get us to list our house
relatively low so she might make a fast commission while doing less work.)
Soon after our listing appeared on the MLS, Katina held an open house. In this, and in everything else she did,
Katrina was highly competent, professional, and communicative, and clearly was working for and with us. For
example, she always provided us with timely feedback (e.g., after showings and the open house). She was
available by phone on weekends and evenings and she always returned calls, texts, and emails promptly.
Moreover, she appeared to us to work very well with others (e.g., the property manager of our homeowners
association re: signs and open houses; other real estate agents re: showings and eventually negotiations for the
sale; the bank and lawyers at the closing).
After Katrina had arranged for and publicized (e.g. with post cards) a second open house, but before it
happened, we received an offer. Katrina worked well with everyone to arrive at a final sale price and other
conditions. Then the house was appraised for the buyers' loan and the value came in below our agreed-upon
sale price. (This apparently is not that uncommon in the current post real-estate-bust market.) Katrina then
worked very hard and provided much good data in an effort to have the appraiser review the appraised value.
Unfortunately this did not make any difference. So, we were all stuck with the appraised value. At that point, I
thought this appraiser had killed the sale. But somehow, with a whole lot of effort and excellent
communication and negotiations skills, Katrina put the pieces together again and the sale was closed. (The
buyers' agent and the buyers deserve some credit here too.)
We have already recommended Katrina Speedie to several of our friends and colleagues who asked us about
realtors. In our opinion, you will do yourself a favor if you consider Katrina for you real estate needs.
Angie’s List review from East Peoria Client

Speedie Realty Inc.
www.speedierealty.com

THANK YOU!
Thank you for the privilege and opportunity to work with you. As
always, feel free to call me if you have any questions. I look forward
to meeting with you and helping you achieve a successful sale.

Katrina Speedie
Managing Broker
Speedie Realty Inc.
katrina@speedie.com

Ph: (309) 251 4434

